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PROFESSIONAL PROFILE

Government procurement professional with 20 years experience achieving the business development objectives of corporations in the information technology, telecommunications, public safety, financial services, and health care industries. 


CAREER SUMMARY

National Strategies, Inc. 
Vice President, General Services			 June 2008-October 2008

MultiState Associates	                                         	                 October 2002-May 2008 
Vice President, Procurement Services

General Manager responsible for sales, marketing, delivery, and profitability of state and local government procurement services serving clients in the public sector finance, healthcare, public safety, and information technology services industries. 

· Procurement pursuit strategy, business opportunity identification, proposal writing, multiple award schedule and master service agreements submission, and contract review services for fifty-two businesses that sell technical, expensive, and controversial products and services to state and local governments. 
· Brokered the retention of political lobbyists, media relations, industry analysts, and procurement consultants.
· Created, marketed, and sold state and local government wireless and public safety radio business opportunity identification services to manufacturers, systems integrators, and Internet Service Providers.

EDS Corporation                                                     
Business Development Executive                                                                           	      1993 - 2002
Western Region Director of Government Affairs 

Sold information technology consulting and business process outsourcing services to state and local governments and healthcare providers. Advocated corporate public policies to state and local governments and trade associations. Utilized political parties and issue advocacy groups to further corporate policy and business pursuit objectives. 

· Managed sales support including subject matter experts, solution architects, channel partners, subcontractors, legal, proposal writers, finance and corporate management.
· Created and presented value propositions, technical solutions, cost and prices models and risk-mitigation strategies to EDS’ management, partners and subcontractors. 
· Enabled a health care provider to increase their market share by 13% as a result of an Internet-based communications and claims processing system.
· Reduced information technology costs by 7 % annually for a state government by consolidating and outsourcing decentralized computing infrastructure and technical support.
· Successfully lobbied against restrictions on the sales and marketing activities of government contractors.


Information Technology Association of America 	                                                     1989-1993
Vice President Information Technology Services Division	             	                              	
Industry spokesperson on issues of importance to the information technology services industry including taxation, compensation, and intellectual property. Recognized at the White House for advocating an increase in the number of technically educated professionals working in the United States.

US House of Representatives, Committee on Ways and Means
Legal Assistant	                              1988-1989 	



EDUCATION

	Syracuse University Maxwell School of Citizenship                     		                        1986-1988
Masters of Public Administration

Drexel University                                                                                      	       	             1981-1985
Bachelor of Science: Business Administration and Political Science


AFFILIATIONS AND BAR MEMBERSHIP

Association of Proposal Management Professionals
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